


MEET YOUR AGENTS

Meet Patti Paull and Bridgette DeWees, the
dynamic duo of real estate in the Cedar Creek
Lake, Texas area. With a shared passion for
helping people find their perfect home.

Their dedication doesn't stop at real estate.
Patti and Bridgette are also passionate about
giving back to their commmunity, particularly
when it comes to helping animals find their
forever homes.

Patti Paull and Bridgette DeWees are more than
just real estate agents—they're trusted advisors,
advocates, and champions for both homebuyers
and furry friends alike.
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@ 903-603-3406 & 972-515-1854

e ShoreThingGroup@ebby.com
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121 W. Main Street
Gun Barrel City, Texas 75156
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THE HOME BUYING PROCESS
~ StepstoFinding YourDreamHome

Get Your Meet with
/' Keys! Agent \
Inspection Get Pre-
& Appraisal Approved
Under House
Contract Shopping

K Make an (/
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BUT IST, GET PRE-APPROVED!

~ BeReadytoMakeanOffer
Lfouge sthapping iy s cecifong Tore!
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In order to be pre-qualified, a lender may or may not check your
credit score and won't require documentation, only going off
what you tell them. This will give you an idea of what you could
qualify for, but when you're serious about buying, you'll need to
get pre-approved.

To be pre-approved, the lender will pull your credit and ask you
for documentation to verify your finances. Before making an
offer on a house, it is best to get pre-approved to show sellers
your offer is serious and that a lender has already approved you
for enough money to purchase the home.




MORTGAGE GUIDE
~ WhichTypeofLoanisRightforvouz

CONVENTIONAL LOAN

The most common type of home loan, which is offered through private lenders.

FHA LOAN

Loans designed for those with high debt-to-income ratios and low credit scores,
and most commonly issued to first-time homebuyers. Offered by FHA-approved
lenders only and backed by the Federal Housing Administration.

VA LOAN

Loans designated for veterans, spouses, and reservists, offered through private
lenders and guaranteed by the U.S. Department of Veteran Affairs.

USDA LOAN

Loans for homebuyers in designated rural areas, backed by the U.S. Department
of Agriculture.




QUESTIONS TO ASK
~ WhenChoosingalender
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QUESTIONS TO ASK LENDERS




LOAN APPLICATION CHECKLIST
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ASSET DOCUMENTS

(J Bank statements: 2 most recent checking and savings account statements
(] 401(k) or retirement account statement and summary
(] Other assets: statements and summaries of IRAs, stocks, bonds, etc.




HOUSE WANTS & NEEDS LIST

Determine the features you are looking for in your ideal home and prioritize
which items are most important to you. No house is perfect, but this will
help us find the best match for you.

TYPE OF HOME
[ ]Single Family Home [ JTownhouse [ ]Condo [ ]Other

CONDITION OF HOME
[ ]Move-In Ready (] Some Work Needed is OK (] Fixer Upper

DESIRED FEATURES (Circle)
Bedrooms___ Bathrooms___ Car Garage Smallor Large Yard

Ideal Square Footage:
Desired Location/Neighborhood/School District:




HOUSE HUNTING TIPS

INnvestigate the Area
AN J

Drive around neighborhoods that interest you to get a feel of the area,
how the homes are cared for, what traffic is like, etc.

Keep an Open Mind
Finding your dream home isn't always an easy task! Have a priorities

list but keep an open mind when viewing houses.

Be Ready to Make an Offer

When you find a home you want to buy, keep in mind there may be
others interested in it as well. Be ready to make a solid offer quickly in

order to have the best chance at getting that home.




MAKING AN OFFER

 Factorsthatcan Make an Offer More Enticing
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We will decide on a reasonable offer price based on:
» Current market conditions

» Comparable properties recently sold in the area
> The property value of the house

> The current condition of the house

Paying in cash versus taking out a loan offers a faster closing timeline
and less chances of issues arising, making it more appealing to sellers.

An offer that includes a larger earnest money deposit presents a more
serious and competitive offer.

Include a letter to the sellers with your offer, letting them know what
you love about their home. Adding this personal touch can give you an
advantage over other offers by making yours stand out from the rest.

An offer with a shorter timeframe for closing is generally more attractive
to sellers over one with an extended time period with a house sale
contingency. A typical closing timeframe is 30-45 days.



OFFER ACCEPTED!

. WhatsNext
nee e seller hase accepled gonr ager, bl iy siga o
MM %wwMM&rwq}J

PUT YOUR DEPOSIT INTO AN ESCROW ACCOUNT

Your earnest money deposit will be put into an escrow account that is
managed by a neutral third party (typically a title company or bank) who
holds the money for the duration of the escrow period. They will manage
all the funds and documents required for closing, and your deposit will
go towards your down payment which is paid at closing.

RENEGOTIATE IF NECESSARY

The home inspection will tell you if there are any dangerous or costly
defects in the home that need to be addressed. You can then choose to
either back out of the deal completely, ask for the seller to make repairs,
or negotiate a lower price and handle the repairs yourself.

ORDER AN APPRAISAL

An appraisal will be required by your lender to confirm that the home is
indeed worth the loan amount. The appraisal takes into account factors
such as similar property values, the home's age, location, size and
condition to determine the current value of the property.



WHAT NOT TO DO
- DuringtheHomeBuyingProcess
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MOVE MONEY AROUND

“ MAKE A MAJOR PURCHASE




FINAL STEPS BEFORE CLOSING

Most lenders require both homeowner's insurance and title insurance.
Homeowners insurance protects your home and possessions against
damage and theft, while title insurance protects the lender and/or
homeowner from financial loss against claims regarding the legal

ownership of a home. Policies vary so it's recommended to get quotes
from multiple companies to compare price, coverage and limits.

At least 3 days before closing, lenders are required to provide you with a
Closing Disclosure with your final loan terms and closing costs for you
to review. Closing costs for the buyer typically range from 2-5% of the
purchase price, which can include lender fees, lender's title insurance,
and HOA dues if applicable.

Within 24 hours of closing we will do a final walk through of the home
before signing the final paperwork. This last step is to verify that no
damage has been done to the property since the inspection, that any
agreed upon repairs have been completed, and that nothing from the
purchase agreement has been removed from the home.
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CLOSING DAY
- Congratulations, YouMadeittoClosing!
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On the day of closing you'll be going over and signing the final
paperwork, and submitting a cashier's check (or previously

arranged wire transfer) to pay the remaining down payment
and closing costs.
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SUCCESS STORIES

Here's what our Clients are Saying
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ONE STOP RIGHT HERE! Patti is your go to for

real estate. Not only is she professional and = N

knowledgeable in real estate, she has the ' B

biggest heart. She has a plethora of contacts to |
=

help you through your transaction and beyond, =
she is active in the community and can help

make recommendations to get acquainted
with your new area. Call her now, she's
responsive and caring. Thank you Patti for
being CREAT! <3
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If you're looking for your go-to Realtor

that goes above and beyond for her

clients and is extremely knowledgeable

and thorough, who knows the market

inside and out, then Patti is your person. ”
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Bridgette has been an absolute joy to have as a
realtor! She goes above and beyond! She
explained everything, staged our home
perfectly, got excellent pictures taken and
marketed our home so people were definitely
interested. She was business minded, but kind,
caring and considerate all throughout the sale!
You absolutely CANNOT ask for a better realtor!

Ko Fonase * kK ok ok

903-603-3406| ShoreThingRE.com | ShoreThingGroup@Ebby.com



9107‘6’ THING
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